
Dear Member(s),

PLEXCONCIL in its commitment to help increase
India’s Plastics Exports and support the Indian
Business houses and manufacturers to generate
business is organizing a Virtual B2B with Japan
buyers. The B2B is being organized with support
from the Embassy of India, Tokyo, Japan.

Invites you for the
Embassay of India
Tokyo, Japan India International

Plastics Virtual B2B Sponsored by Ministry of Commerce
Govt. of India

with



Japan is one of the largest producers of plastics in the
world. With production at 11.02 million tons and total
shipments at 13 trillion yen, the plastics industry takes
up a significant share in the manufacturing landscape
of Japan. The most produced goods were plastic films
and sheets, followed by containers and parts for
machine tools. Japan also produces a large share of
the global plastic waste. The Chinese and Southeast
Asian bans on plastic waste imports have shifted
Japan’s strategy towards the development of
environmentally sustainable alternatives to generic
plastics and the renewed focus on developing high-
grade materials for machinery applications. This has
opened may avenues for imports into Japan.

The Government of India has identified some tariff
lines which have the potential for increased exports
from India to Japan. In addition to this, Council has
undertaken further analysis and enlisted certain
products based on the information from the Japan
Plastics Association for which exports from India can
be enhanced. The details of the products are as below:
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INDIA INTERNATIONAL
PLASTICS VIRTUAL B2B

Woven fabrics of synthetic filament yarn, incl. monofilament

of >= 67 decitex and with a cross.

Sl.No HS Code Description
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The above criteria are important for the
Indian Embassy in Japan to arrange
buyers for securing firm orders which
could be completed on time.

The Indian exporter should have the
capacity to cater to the requirement of
large corporates and others

The Indian company should have the
capacity to execute the orders in time

The Indian company should adhere to
the product safety standards required
in the country.

Following criteria will be adopted in
selecting the participant:
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Seamless matchmaking opportunity (pre-
scheduled/approved meetings).

Chat and video conferencing facility to help easy
interactions (yet to confirm).

Products displayed with detailed specifications
to facilitate sourcing.

Webinars bringing speakers/experts to enhance
knowledge and decision making (yet to confirm).

Access to quality and verified buyers from the
comfort of home or office. 

Pre-scheduled business meetings between buyer
and seller.

Reduced cost of participation vis a vis traditional
format.

Focused Country/Market helps to understand the
specific market requirement and showcase solutions
accordingly.

Import Duty Structure and FTA details (if any) would
be provided to those who register for the B2B.
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For more details, contact: Sribash Mahapatara
Executive Director

Interested Members are requested to apply to the Council with
the attached form and send to the following email addresses:

The participation cost for the B2B meeting will be

(Rupees Fifteen Thousand only + GST)

The B2B meeting will be scheduled in

Apply Before 

Sribash Dasmohapatra
Executive Director

The Plastics Export Promotion Council
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